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Saturday, October 5th, 2002
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Sponsored by the

Bay Area Wealth Builders Association

Learn how to create Transactions, Income,

and Wealth for Yourself and Your Family.

Discover negotiating techniques and paperwork which make the numbhers work.
Get Pete’s clear, patient explanations, and learn from his practical insights.

This wonderful workshop focuses on dealing with People, Proper Documentation, and Negotiation.

It will provide you with the confidence and skills one must improve when attempting to explain
your transaction to Property sellers, present to sellers, and make alternative and so called
“creative” Real Estate Transactions happen. The workshop includes extremely valuable; What’s
in it for me and what’s in it for them? Role Playing Negotiation techniques that will take place
in small groups and which focus on the “People” aspect of Real Estate, learning what, when,
and how proper Documentation should be used to structure you deals, and Negotiation.

Don’t Miss Out; Seating will be EXTREMELY limited. Because of the unique nature of this
workshop and its proprietary material, the class size is limited to no more than 50 participants
and will sell out quickly. In order to reserve your seat and participation and to avoid disappointment
please pre-register as soon as possible.

Learn How to Create Transactions which Will Close!
/ What is in it for you?
Starters, Managers, Dealers, Estate Builders, Enders — Who are these folks?

Identifying them and also What is in it for them? — Invaluable role playing in
small groups.

/ The Myth of Market Value!
/ “l need cash...” — The Big Lie

Profit, Ihcome, Growth, Management, Use, Amortization, Tax Benefits or
Consequences. Learn how to Distribute these various Benefits and
Responsibilities

/ Building Rapport & Role Playing Negotiation

/ Proper Documentation — Deeds, Lease, Note, Mortgages / Trust Deeds,
Assignment, Management Contract, Contract for Deed, Option — When to
use them and more importantly WHY to use them




are responsible for their own meals, travel, and lodging.
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